
Introduction
· Public sector contracts can help small and medium-sized businesses develop and grow.

· The public sector accounts for 40% of the UK’s GDP, but the Federation of Small Businesses says that not enough of their members serve public sector organisations.

· When it comes to winning contracts, understanding how the public sector buys its supplies and services can put your business at a real advantage.

· Winning the Contract is designed to help businesses improve their knowledge of public sector procurement and was developed on behalf of the DTI’s Small Business Service. 

· It provides an introduction to the public sector and the different types of contract, offering practical advice to help you identify new business opportunities.

Who is the course for?
· This course is for people with responsibility for developing their business, such as business owners, managers and business development managers. It is aimed at growing businesses in all sectors.

· Winning the Contract will be useful to businesses who want to access public sector contracts, but are confused by the processes involved.

· No prior knowledge or experience is needed and there are no formal entry requirements.

What will you get from this course?
When you have completed this course, you will be able to:

· Identify the advantages and disadvantages of dealing with public bodies

· Understand how different types of contract are defined, advertised and dealt with.
· Understand approved supplier lists and framework agreements

· Search for and find public sector opportunities

· Identify the key stages in the tendering process.

